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“Do The Thing And You Will Get The Energy To Do The Thing” — Emerson

L ook What Happened in March!

Executives: Michael Barber, Denise
Kourtis, Richard Hettinger, Marion Luna, Raymond
Shawstad, Richard Bushart, John Lubich

Managers. Jerry Neuman, Dwight
Crenshaw, Kimberly Aaenson, Julie Burkle,
Jennifer Ban, Gary Wagner

Supervisors: Dana Boulay, James Emerine,
Brandy Aaenson, Russdl Beck, Nathan Marks,
Candi Buchholz, Ed Loppnow Ill, Violet Smith,
Jean Jean-Beptiste, Paricia Smith, May Jo
Bushat, Janice Smith, Keth Beckwith, Chrigele

Arnes
Please Note: All rank advancements and name spellings are
for the month of March as defined on our Neways Downline
Report

New Digtributors for March 69
Totd Didributors for Group 2811

Words For Thought
"Kind words can be short and easy to speak,
but their echoes are truly endless.”
-Mother Teresa

Be A L eader!
By Rod Nichals, author of
Successful Network Marketing for the 21% Century

The world has very few naturd leaders, so
don't worry if you are not one of them. Many of
the top achievers in this indusry weren't leaders
when they dsarted. They developed their leadership
kills while building their busness. You learn to be
a leader by duplicaing what your upline leaders
have done to get where they are.

People are attracted to successful people.
Become successful in your company and people
will follow by duplicaing your exarple.  Get
excited about your business, even if you don't know
much about it yet. Go out and talk with people. Let
them see your excitement for the products and
busness. Working with people and promoting your
products will hep you learn and build on leadership
ills

My Favorite Product

This month “My Favorite Product” comes
from Zanna Ove, a Neways distributor in Sagle, 1D.

“My husband, Leif, has been a logger dl his
life and has a hearing loss of the high frequency
tones and some of the middle tones from beng
around noisy equipment SO many years.

Our Naturopath friend, Janice Ford, told him
to put three (3) drops of pure, undiluted oil of
Helichrysum (Neways Item #2824) in each ear once
aday and it would help his hearing.

He tried it and noticed an immediate
difference. It didn’'t bring back the high frequency
tones yet, but he can definitdly hear voices and
music better. We are 0 excited and pleased with
the wonderful resultd Try it! You'll likeit!”

Thanks Zanna for your wonderful testimonid!
Change Your Life CD — Just Updated!

Looking for a great, inexpensve yet
effective media for getting information to your
warm or cold market about Neways and the Neways
product misson?

Try the new and improved Change Your
Life CD by Mark and Lisa Naberschnig — you may
have or have heard their previoudy released CD.
The CD's are an audio CD recorded by Lisa
Naberschnig and explans the harmful ingredients
issue, the Neways misson and the busness
opportunity. The updated version has informetion
about the Humanitarian Aid Program.

Ways to use them: Put them in the Wedth

Building Kits. Include a CD with product orders
from Preferred CustomersHome Party attendees or
pass them out with a busness card to those who
ask, “What isit you do?’
Here is what other Neways distributors have said
about them: “We purchase leads and send out the
CD right away with a bathroom brochure and call
the people to let them know that a CD is on the
way!” and “The CD is a good pre-qudifier and
saves time so when we follow up they have a brief
overview and we can see where to continue.”

The CD's cogt $1.00 plus shipping and
handling and they do offer a cusom labe with your
phone number and website on the CD for $1.30 per
CD. To order cadl (770) 416-1758 or emal the
Naberschnigs at sal es@techxpect.com.




Preferred Customersvs. Distributor

If you have someone who wants to use the
products but is not sure if they want to do the
busness yet, they coud A) Sgn up a a
Didributor. Explain to them tha their volumes will
be accumulating while they are thinking about the
business opportunity or B.) Sign up as a Preferred
Customer — initidly ther purchases will be of more
vaue to you because their volumes go towards your
Affinity volumes

To day active, a Distributor must place an
order a leest every sx months and a Preferred
Customer must place an order every 12 months.

Some things you need to know about a Preferred
Customer are:

OPreferred Customers pay wholesale prices
and pay wholesde tax whereas Didributors pay
wholesdle prices and retal tax. Neways assumes
we will retail some product and this way, Neways
handles paying the sdes tax for Didributors so we
don’t have to get abusiness license.

OThe point vadue on products will not
accumulate for Preferred Customers.

OVolumes from  Prefered  Customer
purchases go directly towards your volumes just as
if you would have persondly ordered the products
yoursdf. Preferred Customers are a great way to
build your Affinity volumes and hdp you dHay
quaified as an Executive.

OPreferred Customers ae assgned a
Prefered Customer ID which is three zeros
folowed by the las dx digits of ther phone
number. For example 000 94 9554 would be ours.

OPreferred Customers can fax, cal in or
order products online (newaysonlinecom) with
their ID number.

OThere is a preferred customer application
avaldble online a wWww.newaysonline.com,
Resources, Forms, U.SA. Preferred Customer
Application and Agreement. The form is in Adobe
Acrobat format. Or you can cal Neways directly
with your new Preferred Customer on the phone and
oet them regigtered immediately.

April Neways Prime Time Now Available

If you are a recently new digributor to
Neways and you have not received the April Prime
Time (Neways newdetter publication), contact
Didributor Relations to request one and to request
to be on the Prime Time Didribution Lig.
Sometimes new Didributors are not automaticaly
put on this digribution list.

Friendships That Can Last A Lifetime

When Karl and | darted this business, we
would never have guessed that one of the wonderful
dde bendfits of this business was going to be dl the
wonderful friends we have made.

March and April have been great months to
see many of you! We enjoyed atending a Spring
Training basebdl game with Peter Kourtis from
lllinois. We had a very nice lunch in Scottsdde,
Arizona with Joe and May Ann Swofford from
Texas. We ds had a great time with Heen
Chamlee and her daughter-in-lawv Sylvia when they
came from El Paso, Texas to our home event with
John Smart.

And Norman and Mary Woods were very
pleased to have spent some time with Bob and
Cindi Johngton in Pebble Beach, Cdifornia

There is nothing better than hanging out
with likeminded Neways Didributors and we dl
look forward to getting to know dl of you better
and forming those friendships that could truly lagt a
lifetime.

Send Us Your Testimonials!

If you have a favorite product or testimonia
about any of the products, please emall it or send it
snal mal to Sgne for the next Nichols Newdetter.
| am aso gathering uses for the Radicate and how it
is being used around your homes for an aticle for
the May newdletter.

Success Can Be Yourg!

Karl and | are dedicated to your success and
we fed as the late Golden Rule Jones once said,
“What | want for myself, | want for everybody.”

We truly ae graeful for the lifestyle and
time freedom we enjoy and we want more than
anything dse for dl of you to have the things that
you want and desire! You can have whatever you
want in your life and you can be very successful
with this businessif you choose. Let us help you!

How To Contact Karl and Signe
Address:

24016 N 65" Ave, Glendale, AZ 85310

Email: karlnichols@cox.net, sgnenichols@cox.net
Phone: (623) 594-9554

Fax: (623) 594-9544

Websites:

www.livingthelifecom

www.weal thbuildingkit.com




